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Note : Attempt all the sections as per
instructions.
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Section-A/dUs-A
(Very Short Answer Type Questions)
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Note : Attempt all five questions. Each
question carries 3 marks. Very short
answer is required not exceeding 75
words. 5x3=15
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What are the objectives of sales

management? .
ﬁfﬁﬂﬂﬁ#??éiaﬂTﬁ¥RT%?

cribe the importance of personal

Des
selling.
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What do you mean by sales management?
Rrgser wee & 31 a1 TS &7

What are the different types of sales
organizational structure?
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What do you mean by sales force
management?
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Section-B/Q@UsS-d
(Short Answer Type Questions)
(eTg] 3T 9e)

Note : Attempt any two questions out of

the following three questions. Each

question carries 7.5 marks. Short

answer is required not exceeding 200

words. 2x7.5=15
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